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Landing agent partners with Homebot
The key to winning purchase business in 2022



Today’s Agenda
Training time: 30 minutes

✓ Why cosponsor?

✓ Landing & Inviting Agent 

Partners to Homebot

✓ Co-sponsor Best Practices + 

FAQs



Why Should You Co-sponsor?



Co-Sponsor Real Estate Agents

➔ Get your brand in front of their network

Loan 
Officer

Real Estate 
Agent

Consumer

➔ Strengthen your agent partnerships

➔ Extend your reach 
*Lenders who sponsor agents reach an average of 

330 additional clients, resulting in an 86% monthly-

reach increase and 50% more client conversations.





Real estate 
agent’s brand

LO’s brand



5 reasons real estate agents need Homebot

1. Positions agents as the go-to real estate expert 

2. Monthly reports turn homeowners into buyers

3. Highlights homeowners selling potential - listing generator!

4. It’s the best virtual assistant - agents can set it and forget it 

5. Helps streamline the prospecting process



1. The go-to real estate expert

➔ Next, show them the Purchase Power Module, 

which may spark their clients’ interest and keeps 

them in the know about potential moves.

➔ Point out their branding and note that the 

call-to-action sends them a notification (not just 

here, but for all real estate-related content).

➔ Remind the agent that each interaction 

positions them as a consultant and expert, not a 

salesperson.



2. Generate new listings

Homeowners can better understand their selling 
position, based on the following factors:

1. Home appreciation or depreciation

2. Cash position

3. Market temperature or demand in the market 

➔ Clients can reach out to you for more 
information

➔ Respond by asking if your client is working with 
an agent or if you can refer someone you trust 
in your network. 



3. Turn homeowners into buyers

➔ Within the purchase module, clients can start a 

home search which will activate the buyers side 

of Homebot.

➔ Adding buyers into Homebot is only possible if 

the Agent has a lender co-sponsor.

➔ Their buyers search experience can be 

customized by connecting the Agents preferred 

listing website or custom IDX. 



4. Set it and forget it

➔ Working with an agent that says they’re too 

busy? Remind them that Homebot runs on 

autopilot!

➔ Homebot will consistently send an email to 

your clients EVERY SINGLE MONTH.

➔ Loading data is easy, too. Just export the data 

in your CRM into Homebot’s template. 10 

minutes of work will yield a lifetime of value - 

for you and your clients.



5. Prospecting with Homebot

➔ This is the PERFECT segway from “set it and 

forget it” because everyone knows that to 

be the best, you need to be prospecting.

➔ Pull up the Activity Feed and demonstrate 

how it’s going to turn the agent’s database 

into a “databank” by helping them create 

call lists.

*Pro Tip: Offer the agent the chance to look 
at your activity feed with you and pick up 
any leads they may be able to reach out to.



Bonus: Personalized lead capture page

➔ Agents don’t need to pay for 

personalized landing pages when 

they’re using Homebot!

➔ They’ll get access to customized lead 

capture pages that funnel their leads 

into Homebot to be nurtured for life.

➔ Homebot’s lead capture pages are 

great for open houses, neighborhood 

farming, social ads, and more!



Send them an Invitation to Join you 
on Homebot



Pro vs Freemium
Pro:

➔ $25/month + $50 set up 
fee

➔ 500 client capacity
◆ Agents can purchase 

additional buckets 
of 500 clients for 
another $10/month

➔ Ability to upload clients in 
bulk

➔ Full access to Homebot

Freemium:

➔ $0/month + $50 set up fee

➔ 25 client capacity

➔ Bulk file uploader turned off

➔ Full access to Homebot



Invite your agent(s)

Enter their 

information 

to 

automatically 

send them an 

invite.

Or, send them 

your custom 

link, which they 

can use to get 

started.

https://admin.homebotapp.com/agents/invite

https://admin.homebotapp.com/agents/invite


FREEMIUM Plan for Agents

Have an agent on the 

fence? Want to go 

wide with your 

realtor marketing 

efforts? With 

Freemium, agents 

can test Homebot for 

free!

https://admin.homebotapp.com/agents/invite

➔ Ability to add up to 

25 clients

➔ Unlimited access to 

Homebot until 

they're ready to 

upgrade

➔ Robust onboarding 

program

➔ Dedicated support 

center & phone 

support

https://admin.homebotapp.com/agents/invite


Resources to share with your agent partner

Download & share Homebot Resources for Agents one-pager

Bonus #1: Give your agent customizable Homebot postcards!

Bonus #2: Give your agent customizable Homebot door-hangers!

https://hubs.ly/H0v6Mn90
https://www.canva.com/design/DADLgofHhXs/PdcMOjFR4fz4_wxQRQ6Kkw/view?utm_content=DADLgofHhXs&utm_campaign=designshare&utm_medium=link&utm_source=sharebutton&mode=preview
https://www.canva.com/design/DAD8oZhb2lU/0kpBGXIlEcql_ovZ6Y8TpQ/view?utm_content=DAD8oZhb2lU&utm_campaign=designshare&utm_medium=link&utm_source=sharebutton&mode=preview


Resources for pitching & selling agents

Download our Agent Pitch Deck

Download our favorite text scripts for landing agents

Download the value-add scripts for recruiting agents

Download our Homebot Explainer for Agents one-pager

https://f.hubspotusercontent20.net/hubfs/5690529/Homebot-REA-Deck-for-LOs.pptx
https://f.hubspotusercontent20.net/hubfs/5690529/Agent-Text-Scripts.pdf
https://f.hubspotusercontent20.net/hubfs/5690529/Pitch-Agents-Email-Templates.pdf
https://f.hubspotusercontent20.net/hubfs/5690529/REA-one-pager.pdf


Bookmark our Agent Pitch Kit for easy 
access to resources, shareable content, 

and agent recruiting strategies!

https://offers.homebot.ai/sponsor-agents-on-homebot


Cosponsor Best Practices & FAQs



Shared Clients
➔ Clients are considered 

shared when the email and 
home address are the same 
in the Loan Officer and 
Agents account

➔ Shared clients can be 
tracked under your 
Homeowner tab in the 
Shared Clients subtab

➔ Since Loan Officers are 
co-branded on every 
outgoing Digest sent from 
the Agent's Homebot, 
Homebot pauses the Digest 
sent from the Loan Officer 
and defaults to sending it 
from the Agent. 



Assign 
CMAs to 

your 
co-sponsor
ed agents


