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Landing agent partners with Homebot
The key to winning purchase business in 2022
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Why cosponsor?

TOday,S Ageﬂda Landing & Inviting Agent

Partners to Homebot

Training time: 30 minutes Co-sponsor Best Practices +
FAQs
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Why Should You Co-sponsor?

homebot



homebot
Co-Sponsor Real Estate Agents

Consumer

> Get your brand in front of their network

- Extend your reach

*Lenders who sponsor agents reach an average of
330 additional clients, resulting in an 86% monthly-

reach increase and 50% more client conversations.

Loan Real Estate - Strengthen your agent partnerships
Officer Agent
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Build Wealth



Hi Holly! Here's your current home report and tips on how to
save money. Call or email with questions!

Wendi Miller + Demonstration Real Estate, Inc.
303-555-5555 + luca+rea@homebot.ai

NEIRESEIE
agent's brand

The estimated value of your home is

$723,000

& Tunevalue $  Instant Offer

750k
700k
650k

Jan'8 Apr'8 Jul't8 Oct'8 Jan'19 Apr'19 Jul19 Oct'9 Jan'20 Apr'20

& 80138 is heating up a bit
More details

That means the net worth of the home to you is.

$427,372

If you sold your home today, this is approximately how much you would
put in your pocket.

How is this calculated?

WHAT'S IMPORTANT NOW

Set up a safety net fund by cashing out >
around $130k

You could refi to drop your payment by 5
$528/month

Thinking about selling? Downsize to >
pocket ~$259k

15 Year Fixed

N $114,019 >

2.75% Rate = 2.797% APR

These are estimates based on national
rate trends. Wendi recommends Michael

Lender, a trusted lender, to get a quick
customized rate check.

(&) homebot

& Get my rate

In the meantime, some things to keep in mind

Estimated savings over years: © since the rate is fixed,
your monthly principal

$114,019 and interest payment

] stay fixed

Voar Vewzo @ Your payment could
increase by $224/mo, but
You might recoup closing you'd likely see long-term
costs by 2021, assuming savings
average fees of $5,000.

How much does refinancing cost?

Refinancing comes with fees, but you can sometimes roll refi
fees and other costs into your loan instead of bringing cash to
the closing.

Mortgage interest and costs depend on current market rates,
your financial situation, home occupancy status, and refi goals.

O Disclaimers
Want to learn more?

LO's brand

What are my cashout .
options?

Michael Lender
How long until | recoup. 720-432-1115
closing costs? NMLS #5555555
Ask a question... .



5 reasons real estate agents Homebot

1. Positions agents as the go-to real estate expert
2. Monthly reports turn homeowners into buyers
3. Highlights homeowners selling potential - listing generator!
4. It's the best virtual assistant - agents can set it and forget it

5. Helps streamline the prospecting process

© homebot




1. The go-to real estate expert

=»  Next, show them the Purchase Power Module,

If you bought another home, how much which may spark their clients’ interest and keeps
could you afford? . .
them in the know about potential moves.

Buy your dream Buy an investment
Yy $1.02m & y $334k

home property > Point out their branding and note that the

More details on this More details on this

call-to-action sends them a notification (not just

Rent your home &

Sell & pocket the
buy another cash

5484k Mo $204k here, but for all real estate-related content).

More details on this More details on this

> Remind the agent that each interaction

@ Do you have any questions? What option is best for me? pOSH:lonS them ds 4 CODSUltant and expert’ nOt d

salesperson.

© homebot




THINKING OF SELLING YOUR HOME?

2 . G e n e rate n eW | i Sti n gS Now might be a good time - You have 3 strong selling signals

- High appreciatio
i}

orew 8 5% / vear
srew 8.5% / yec

Homeowners can better understand their selling B Your home value gren
position, based on the following factors: | e

You've built around ~$259k in equity

1. Home appreciation or depreciation O et

Competition is high, inventory is low

2. Cash position
More details on this

3.  Market temperature or demand in the market

= (lients can reach out to you for more Eric Anderson wants to
nformation know more about if they

= Respond by asking if your client is working with SNnoula sell:
an agent or if you can refer someone you trust

inyour network. "How's the market for buying?"

©® homebot



3. Turn homeowners into buyers

(&) So, what's next?

Start your search Verify selling price

X
Do you want to activate the buyers experience
for this client?

We'll set 85755 as their primary market and $655,500 as their price point, but
you can update at any time. Once enabled, they will receive their first

monthly market report within 24 hours.

Q

Custom Listings

Yes, activate No, cancel

© homebot

Within the purchase module, clients can start a
home search which will activate the buyers side

of Homebot.

Adding buyers into Homebot is only possible if

the Agent has a lender co-sponsor.

Their buyers search experience can be
customized by connecting the Agents preferred

listing website or custom IDX.




4. Setitand forgetit

‘@ Wendi Miller

PROFILE DIGEST SETTINGS BILLING INFO PASSWORE INTEGRATIONS

Homeowner Digest

@® Home value updates

Automatically send my clients an email to notify them of the monthly automated home value (AVM) update

@® 5end welcome emails
Automatically send explanatory welcome emails when the first AVM update email goes out to newly added
clients

Edit welcome email

Buyer Market Report

@® Vonthly reports

Automatically send my clients an email to notify them of the new market data

@® send welcome emails
Automatically send explanatory welcome emails when the first Market update email goes out to newly added
clients

Customize welcome email

Days needed for prepare phase
In your buyer's timeline, how long might it take for your client to house-hunt and get pre-qualified?

Days needed for close phase
In your buyer's timeline, how long might it take to complete an inspection, appraisal, final financing
processes, and close?

© homebot

Working with an agent that says they're too
busy? Remind them that Homebot runs on

autopilot!

Homebot will consistently send an email to
your clients EVERY SINGLE MONTH.

Loading data is easy, too. Just export the data
in your CRM into Homebot's template. 10
minutes of work will yield a lifetime of value -

for you and your clients.




5. Prospecting with Homebot

This is the PERFECT segway from “set it and

Eric Anderson # Q

forget it” because everyone knows that to

tca updated tcaupdated  viewed home  viewed refi details

10 days ago Over the last 30 days

be the best, you need to be prospecting.

Alice Bennetar # Q

 messaged you  messaged you  viewed home  visited insurance details

Pull up the Activity Feed and demonstrate

Adam Adams # @

how it's going to turn the agent's database

instant offer interest instant offer interest ~ viewed home

10 days ago Over the last 30 days

into a “databank” by helping them create

Holly Homeowner #

viewed home's market requested cma explored market temperature viewed home viewed home's market Ca | | | |StS .

10 days ago Over the last 30 days

Carolyn Sidebinder # Q
buyer viewed markets viewed home  viewed new home panel ~ $ messagedyou  buyer viewed markets Oﬁ:e r th € age nt th € Ch ance to |OO k

18.day5laz0 viewed homebot insights on a listing ~ viewed listings detail ~ favorited a listing ~ & 5 at yOU ra Ctl\/|ty feed \/\/|th _\,/O ua nd p|Ck u p
viewed their search results any leads they may be able to reach out to.

Over the last 30 days

© homebot




Bonus: Personalized lead capture page

Agents don't need to pay for
Promote your Homebot signup page

Everyone who signs up will be added to your Homebot client list and you'll get an email with details.

personalized landing pages when

they're using Homebot!

They'll get access to customized lead

capture pages that funnel their leads
Get homeowner leads Get buyer leads

All signups will become clients and begin All signups who complete onboarding will

receiving monthly home digests begin receiving monthly buyer reports

into Homebot to be nurtured for life.

https://hmbt.co/2g8hF7z copy https://hmbt.co/3g8mF7t copy HomebOtS |ead Capture pages are
great for open houses, neighborhood

farming, social ads, and more!

© homebot



Send them an Invitation to Join you
on Homebot

homebot



Pro vs Freemium

Pro:

- $25/month + $50 set up
fee

- 500 client capacity
4 Agents can purchase
additional buckets
of 500 clients for
another $10/month

= Ability to upload clients in
bulk

->  Full access to Homebot

Freemium:

- $0/month + $50 set up fee
= 25 client capacity

= Bulk file uploader turned off
= Full access to Homebot



Invite your agent(s)

Enter their
information
to
automatically
send them an

invite.

Invite real estate agents to accelerate your business

4B  Send Directly

Have a Homebot crafted email sent to

your favorite agents

First Name *

Wendi

Last Name *

Agent

Email *

wendi@agent.com

Phone

+1720-432-1115

https://admin.homebotapp.com/agents/invite

e

Share your link
Post to your social media accounts or
present at an event

Your custom link

https://join.homebot.ai/sponsor/323

Want your agents to try Homebot for free?

Let agents choose

between a free

plan

or paid

Or, send them
your custom
link, which they
can use to get

started.


https://admin.homebotapp.com/agents/invite

FREEMIUM Plan for Agents

Have an agent on the
fence? Want to go
wide with your
realtor marketing
efforts? With
Freemium, agents
can test Homebot for

free!

Invite real estate agents to accelerate your business

B Send Directly

Have a Homebot crafted email sent to

‘ Share your link

0 Post to your social media accounts or

your favorite agents present at an event
First Name * Your custom link
Wendi https://join.nomebot.ai/sponsor/323
Last Name * -
Agent
Email *

wendi@agent.com

Phone

+1720-432-1115

Want your agents to try Homebot for free?

- Let agents choose between a free or paid
plan

https://admin.homebotapp.com/agents/invite

Ability to add up to

25 clients

Unlimited access to
Homebot until
they're ready to
upgrade

Robust onboarding

program

Dedicated support
center & phone

support


https://admin.homebotapp.com/agents/invite

Resources to share with your agent partner

Download & share one-pager

Bonus #1: Give your agent customizable

Bonus #2: Give your agent customizable

© homebot



https://hubs.ly/H0v6Mn90
https://www.canva.com/design/DADLgofHhXs/PdcMOjFR4fz4_wxQRQ6Kkw/view?utm_content=DADLgofHhXs&utm_campaign=designshare&utm_medium=link&utm_source=sharebutton&mode=preview
https://www.canva.com/design/DAD8oZhb2lU/0kpBGXIlEcql_ovZ6Y8TpQ/view?utm_content=DAD8oZhb2lU&utm_campaign=designshare&utm_medium=link&utm_source=sharebutton&mode=preview

Resources for pitching & selling agents

Download our

Download our one-pager

Download the

Download our favorite

© homebot



https://f.hubspotusercontent20.net/hubfs/5690529/Homebot-REA-Deck-for-LOs.pptx
https://f.hubspotusercontent20.net/hubfs/5690529/Agent-Text-Scripts.pdf
https://f.hubspotusercontent20.net/hubfs/5690529/Pitch-Agents-Email-Templates.pdf
https://f.hubspotusercontent20.net/hubfs/5690529/REA-one-pager.pdf

Bookmark our Agent Pitch Kit for easy
access to resources, shareable content,
and agent recruiting strategies!



https://offers.homebot.ai/sponsor-agents-on-homebot

Cosponsor Best Practices & FAQS

homebot



Shared Clients

-> Clients are considered _
shared when the email and Clients
home address are the Same ACTIVITY HOMEOWNERS BUYERS ADD NEW MANAGE CONTACTS
in the Loan Officer and
Agents account

=> Shared clients can be Your homeowners
tracked under your \
Homeowner tab in the All @9) Needs CMA (2 F T [ el Clients

Shared Clients subtab

By default, shared clients only receive digests from the Real Estate Agent in a co-sponsored
relationship for an optimal homeowner experience. You may enable duplicate digests on a

- Since Loan Officers are client-by-clent basis
co-branded on every . ey
outgoing Digest sent from
the Agent's Homebot,
Homebot pauses the Digest McCarney, Linda @ vendi viter
sent from the Loan Officer
and defaults to sending it

from the Agent.
homebot

Lindsay, Whittney ﬁ Nina Tumbas



Clients

ACTIVITY {ON SSUES
. 30-day performance
E E I g l l Homeowners HOME SENDS HOME OPENS HOME VIEWS
CMAs to
Buyers BUYER SENDS BUYER OPENS BUYER VIEWS
y 55% 22%
CO-SpoNsor
e d a g e I I t S - # Active Homeowners  Q Active Buyers \: Hide clients that only have views
D John Reynolds #
tuned value tuned value requested cma viewed home 4 used homebot for chrome 5 t installed homebot for chrome
3 synolds # Q
viewed new home panel tuned value viewed home 4 t viewed new home panel 4 t buyer viewed markets
O Vince Clark # @
viewed home viewed home

homebot



